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BUYING & SELLING



GETTING READY TO SELL

Once a price has been agreed, we will visit your property 

and put together a set of details and as much information 

as needed.  It really helps to be able to discuss with 

interested buyers as much detail as possible in lifestyle 

terms rather than just the number of bedrooms & 

bathrooms.  We want to create a vivid impression of your 

home before the buyer has even walked through the door. 

GETTING THE WORD OUT 

We combine the information that is specific to your house 

with our extensive knowledge of the area and tailor the 

best sales approach: 

• Targeting all appropriate pre-registered buyers on our 

extensive database.

• Personalised calls from our Agents to the Buyers.

• Sale listing on our website and registered property 

portals.

• Your property featured in our selected window 

displays.

• Advertising in all relevant print-media.

• Open House Days will be offered if appropriate. 

Consistently rated in our area for Number One for 

Available Stock, New Instructions and Sales Agreed on 

one of the largest property portals. 

GETTING TO A SALE

The sales process requires constant management to 

reach a successful conclusion and that is exactly what we 

do. We judge buyers’ responses to your house to tweak 

our approach. We also provide feed back comments so 

that you can present your property in the best possible 

way. We are in the pivotal position of being able to speak 

to all parties in the sale – buyers, vendors, solicitors, 

finance providers, surveyors and advisors – to make it a 

smooth process. Of course we can arm you with all of the 

relevant information to help you make the right decision, 

be it to accept an offer, reduce your price or even take the 

property off the market. We are alert to warning signs too. 

Buyers do not always come through with the goods and 

so we have backup strategies in place to quickly move on 

to a replacement buyer if necessary.  

 

We look after your best interests throughout the process 

and, right up to the point of Completion, we keep you up 

to date with local sale conditions so that you can achieve 

the highest sale price. 

GETTING THE DEAL DONE

Once an offer is accepted we guide you through the final 

contractual stages to a successful completion. Again we 

communicate between all parties to keep you informed, 

speed up any delays and get the deal done.

Over 75% of our business comes from referrals and 

repeat business. We are extremely proud of our excellent 

local reputation and we work very hard to make sure we 

live up to the expectations people have of us. It is very 

important to us that we do a consistently great job from 

beginning to end because as well as getting you the best 

price for your property, we want you to feel that we made 

the sales process as stress-free as it can be for you and 

your family.

SELLING YOUR HOME

We do everything possible to sell your home for the 

best price in the shortest amount of time. By combining 

our extensive sales experience with local knowledge, 

continual market appraisal and transparency. 

We will not persuade you to sign up with us by giving 

you an inflated property valuation only to waste valuable 

selling time before advising you to drop your price. 

Instead we will give you a realistic assessment of what 

your house is worth when we first visit. We base this on 

current demand, competing properties on the market 

and recent sales comparisons. We will then monitor the 

market throughout the sales process to make sure you 

are selling at the highest possible price. 

So we need to know what its best features are, how 

long you have lived there, why you have been happy 

there, what the best aspects of the neighbourhood are 

and local schools and any other relevant information. 

It is also useful to know why you are moving because 

people always ask! 

At the same time we will give you a series of tips 

on how best to present your home to achieve its 

sales potential. We then arrange for a professional 

photographer to take high quality interior and exterior 

photos and draw up floor plans. If you need us to we 

can arrange for an Energy Performance Certificate 

(EPC) inspection to be carried out.  

Once all the details have been gathered we produce a 

set of detailed particulars which you can check, add 

to and sign-off. We encourage you to add a ‘Why We 

Love It’ appendix as it really helps to personalise the 

sales process and convey the character of your home. (92 plus)

(81-91)

(69-80)

(55-68)

(39-54)

(21-38)

(1-20)

Energy Efficiency Rating
Current Potential

Not energy efficient - higher running costs

Very energy efficient - lower running costs

A
B
C 76

D 61
E
F
G

ENERGY PERFORMANCE CERTIFICATE (EPC) 

You are now legally obliged to provide an EPC when you 

sell or rent your property. This must be carried out by an 

approved inspector.  Put simply it gives a rating from A to 

G of how energy efficient your house is to give potential 

purchasers an idea of what it is likely to cost to heat the 

house and what its carbon dioxide emissions are likely to 

be. We can arrange for 

a certified inspector to 

come and carry out the 

review before your house 

goes on the market.
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BUYING YOUR HOME

We know that buying a home is the biggest personal 

transaction that you will make. More expensive than all of 

your other big life purchases put together. We work with 

you right from the start, guiding you through the entire 

process as smoothly and easily as possible.

We use our experience to help you decide right at the 

start exactly what you need in terms of property type 

and character, size, space, layout, location, schooling, 

transport links, local facilities and price. We also help 

you work out what is an essential requirement and 

what else is important. Your choice will inevitably be a 

pragmatic mix of the two, so we help you work out if it 

is more important to have a 5th bedroom or to live close 

to a particular school? Do you want a detached house at 

all costs, or would a semi-detached house with a large 

garden be preferable? 

 

At Camerons Stiff & Co we listen to you, we don’t want 

to waste your time showing you properties that are 

completely out of your budget, or do not match your 

actual needs. We will show you properties that you may 

not have considered in areas or streets that you may not 

know, but we will always do so knowing that they are a 

realistic option for you. 

We stay with you right through the purchase process and 

because we liase with all of the parties involved, we can 

head off delays and help to get you in your new home as 

quickly as possible. 

BUYING AND SELLING

We are a full-service Estate Agency. You can both sell 

and buy through us. We can manage the whole process 

for you from start to finish. This combined approach 

means we can help you achieve the best sales price and 

corresponding purchase price with the minimum of stress. 


